I '
il oalpgn Nom- * NDIDIIMNR
ONIJ7 NNMJ oM

-
2024 MW 2 "0

B.AANIMNT7 |I07TN 190 N'A 90 N1

Nt NID7NN N71;7
:NI/D'XN

KerenTzur@runiac.l 2IX g T
NN NI/TIY

sandra.segal@post.runi.ac.il 710 N1TI0 Q)

NIDT NITIP NI'VIAYW Ny :011pPn 210 0PN 190N
3 3 RIVAV) 5789

STIN'7 NOYW XIQpP TIP 0PN NwnAT

nnayv 242260130 '910 |NAY

DT 'NIN

721N X7 ,anT |DIN '7Y2 ,n0N D'NIYIN D'O1IPAN TNN IR NTN7I nT'NA
: (5789) ninTa NIV7NN N72P OIIPT7 DWAAT

NTA NIV7NN N727 - 26013

ONlaN 'NL'JI]

N DN NIV NINTEO0IN 7W DNIND NIV7NN 7277 D'WATI DDDOIND NRDWTN '7'2101 0T
AN NINI7 072 DN7 2VUN71,2NN 'WYUNIHONINT VT NRWTN *7' Q01 07010 ,0%77 NN7
DI NINIEDT7 .07y DN DVPIWD 0T :DNIN D'QAQI0N 7W 0D 1D ,00XY DN7W N07NNN

037N NWIZWT 37N 01PN


mailto:Keren.Tzur@runi.ac.il
mailto:sandra.segal@post.runi.ac.il

NWIN D NIV7NNN N7 DINN NN NIP0) - NMIDNINN NIV7NN N727 NI 1
NIMyon [N ?NI07NN D720 D'WIIN NIOV7NN 7230 TXD - NMIRNINNN
NNIIWUN YYD 217X NIVOINT7 11712'09N ©'02N N ?NI07NN N7232 NN
NX7NNN/NITNNN 2 D'7T72NN NWITH 1IN, NI07NN N7237 N'1'0NIIn nwa7
DIPNWA 7W NIMOM D NI07NNT7 TR WIT [N .DMIRNINNN NIN'XDT7 NOINTIN
N9 DT NYEPN 7W DDIWN D'A7WA DRIWN

7V D1 DD ,DN0I QYN 7W 190N 7Y DDA NWYUNT7 NT 7N — DT 7WU NIV7NN .2
7"I0 NION N\ ORXDD \ NN\ Q77N TXD1,0T 7W 0'O0M D DMNY
NNIW NITD DTN DNNXT NINDIAT NI NN 1770 DNYNX7 DNANND

/https:./www.pinterest.com/pin/395613148493765110
https://miro.medium.com/max/960/1*YURkvic2-xPD1ZYN1Z4gtw.joeg

https:/pbs.twimg.com/media/DT5fzZHIWSAIMWON?format=jpg&name=medium

D'72N1 D770 WDNWI 00PN 7W 'WYT7WUN 137N - INNIEXWYD 7IN107 NI 1
NWINQ TEPNNN7 'TD [IUNIN J7N2 ITN71W NMDNINNN NI07NNN N723 D7IVND
,NID 00PN 7W DT J7N2 17V NIION "2 N0 NRWY 71N :00T7 'O
S2O0NI0YIN [N XRWIE NN NN, NMOI00N

D 71N NIV7NN N7, N1IIDAIND NININNN MINN2A 20 |I'D1 N7V NX NN AN NP YT
DYONI9Y NPNY .OTAIY NYIN 117D N7W ITO0N 1N0N DINN 2PN NIV'WIENZM0DI000
JTAND NIMIWTTNIMONINT NIDT7WN "7V DI'NIEDINNA D7'2AN NYN 'ANdA

OIIN NINOY

nNYN - NP 0N NWIT NN
n7apnn o -
2N107NN

NN NWLN -
NMRNINNN NWaNli

1019 NIT7NIINA* NIan  25.3.24

N7210D NIFT7NAINXA*
N nronF

77NN

177 DIVLON LIJON*


https://www.pinterest.com/pin/395613148493765110/
https://miro.medium.com/max/960/1*YuRkvic2-xPD1ZYN1Z4gtw.jpeg
https://pbs.twimg.com/media/DT5fzHIWsAIMW9N?format=jpg&name=medium

2NV INDUN*
9NV LJON*

NnoWN -
NIONIIJ'0I7N
["AWO 7T -
maximax -
maximin -
minmax regret -
EMV -
Laplace -
Hurwicz -
D{JINN NN9ON -
:DOYIN
N0 *
nMm7on *
QTN NPV *
nivaN

1019
M7PW nn -

3019 :0MONF7
5019 NIDN 9"V N7M7W *
NIIWNIN OION *
NIINNND DPON *
NIV7IAN DION *
N7NN DPION *

nND 70N -

NOM YT WION -
WIWND NMON

1019
NAI07 NI'on -

3019 IINUN

5 0N9 7UN NI7WUN*

VXINYN

n'omNIINN NWaN

NNRNINNN NWaN

01.4.24

08.4.24

15.4.24



NN IN0M NT7WN*
NIMMOOINN NT7WN*
NO7WUN N7WUN*

NN MW7 NIVO*
NINANND NFT7WUN*
NMON'O-NN

NND 797N -

101D 7W OIJITION -

NN TN 7WD -
NooNIm -
NFOONIN*

NN

2 019
[’V NPJrooIn*x

30M9
lielial
NFOONIN*
7WD ~NIMINT
7WD ,D'OAN V'Y
7WD NNNN
oNN
7W NIMPWY NN -
VN DNIPY
NO'ONA NIDNI*
N7IW NIWI*
Aimn Oions 2019 NN70NI NNNIO
NTAVY7 3 9n9 NN
7W NIMOYID-N*
OPIONI NNIPUN

ni7yvan

IX'NN NYOWN*

IAURIBIRRIATRIRRRIUIS IR

06.5.24
[I2'D7I NINANDN7 ONY

Mun NN 20.5.24



7W NIMEPY NRIDN -
NINANONN NNIEPY
'O J"IoN

NNON'NN VPON*

NINTIN OPON*

NIX710'0 -

"N NNV -

7 0M9 2'O0NVINN

[INNO NOIN'7 ODAT -

100N

NIMOIVON -

nwpg*

noN*

n-npg*

NTIAV DWIn - 7 0M9 NNNPU*
Shell 7710 *

N2 NN NNIEN -

NX7IN'0*

*BATNA

MIWNY DUND -
nTT -
qQIxoAN7T -

7 09
N7 -

8 U9
amon -
nMIAN NNoING - -

NoO'WUNN OPJON -

I0NVIN V"D 27.5.24
3.6.24

N1 NIDIENIMVIVON
10.6.24

VIIDW NJ'oI0
17.6.24

NI'MAN NNAP7 NOTNEINN DI'D




DN 'Y NI A.I

ONIpgN NIWAT

0NN 7V NN 2N 60 =N NINS 7W {I'Y . NIN97 60 |I'Y2 DI NI'NAN NAVD 1
.ANQN NWA

PN DTN M AINKR . TYUNA N7000N NN .2
JOIDN [I'X7 NITIPY 2 12 DRI N 80% 7V 7W NINDI 7Y

ONpIN [I'Y NIAan

NTIAV7 NIMIN .DOIEN ('Y 25% NTIAVN 70W0 NIW7W/NNDIR Wan - N7y 1
71912 In7wn

NN'WA IND DN DNIN 7V OOIN 'RWID 7D 7V NN NN — DI |Nan .2
O0EN [N 75% N1'MMAN 7;7Wy 00PN DIDA 1NDNI9 YWUN ,NNMEN

721N DNOTVA NINXT7ID'O1 NND 700N NY7 NYUD 1ID'EPN 01PN )7nn2 — o .3
'192) NN'ON 727N NN7XN 7V .NWYNT7 ND7N TN71N WNINN DIWMA NIDINNT
N7 910N [I'YQ NITHIY 3 TV 7W NIXT7ID'0 7V DRI 72737 [N (MY Y 17w
J7R NINT710'0/0D790N 7W DI TUI 7Y DNTED NYUTIN [NIM

100 1 O N I 4

NTN7 NPION E

N7 NPION

:01TIO0ON 721" DIPN DI'DA - [IUNIN J7N2 e
NIO7NN N7277 D'DOAN DMIDAINAT D'WIND DINI7'NN DN NDINT7- ©
JOIXI91 NIV NYOI NFON DN7ENIFT7N'09IN [IRW
JMON DI DYUEWONN 70D NAI0 NMIIXA NIDI7N ' N7 - °
NYUT7I NIMT NIV7NN N7237 NXIN1 NINAN0N N2 TV ['An7 - °
JID'0 '"ANDA 7IV9T7 XD
:01TI00N 721" DNIPN DI'DA - 1WA 7N e
NIX NN NMTN 7NN NIMPYUN DNNYN NN NINT7 - ©
IN NN NN ,0VPIW0N NN, DTAlVN NN, DToMmoN
aloly/Ual
NID7WNN NNINNIX 700 NRIWN NIMWONN NN INIVT 'An7 - °
1N NNN 72 7W
MY LI7W NN 7NN NT7ID' NN 01 TIVON N19W! DN DDA - 'WU'7Wn J7N2 e
INDIWM 001NN NN NRNPY NNDN ©
DNIN X7 TXD DDA NON NNIPN NION °
72 DN DANNDAE"D 71NN NIMPIVN NMON00ONN NN ©
NN ONYY NNN
NI7'Y' VDWW NIPropo NNon- ©
DD 71NN NIV 7WU NIA'WNN NN e




NXD N7 DIULU

DX N72 NIVW

drkerentzur@gmail.com :7'"ON 0T WNIN DINNA

77NN N7270 NIVW FI

722NN N7270 NIVY

sandra.shay@gmail.com7"n NT WX DINNMA

NN nnlwwl_y—=

NNMP NN'WA
naln NINP

NIV7NN N720 — [IWND J7N

D0 NNXIN .ONT 2AIWN7 N AWN7 .(2013) .7 ,101ND - 1

Kahneman, D., & Tversky, A. (1979). Prospect theory: An analysis of decision .2
under risk. Econometrica, 47(2), 263-292

Tversky, A. & Kahneman, D. (1974). Judgment under uncertainty: Heuristics .3
.and biases. Science, 185, 1124-1131

Lyon, D. W,, Lumpkin, G. T,, & Dess, G. G. (2000). Enhancing entrepreneurial .4
orientation research: Operationalizing and measuring a key strategic
decision making process. Journal of management, research:
Operationalizing and measuring a key strategic decision making process.
.Journal of management, 26(5), 10551085

Rudiger, F. P.(2017). Cognitive illusions: Intriguing phenomena in thinking, .5
Judgment and memory. Routledge/Taylor & Francis Group

DT 7W NIV7NN N720 — W 97N

Wasserman, N. (2012). The funder’s dilemas: Anticipating and avoiding the .6
.pitfalls that can sink a startup. Princeton University Press

DY 70 = "WYY 7N

JN-NANT-NN1D NRXIN NP7 VI L(2015) 0 awn 7
Cialdini, R. B. (2001). The science of persuasion. Scientific American, 284(2), .8



.76-81

Kopelman, S., Rosette, A, and Thompson, L. (2006). The three faces of Eve: .9
Strategic displays of positive, neutral and negative emotions in
negotiations. Organizational Behavior and Human Decision Processes, 99
), .81-101

ON D2,N1'N12 V'9IN7 NI'IWY NAINN MNP ININ 7Y NI7NY ,002'7 NNIUNT7 e
JINXN] VI9IN X71 NN'2A [IT1 N7 '9'Y90N NWIIN

NIV NP

NIV7NN N720 — [IWUNA J7N

NN D'ANXUNW DMDON NINIDN — N0 N71 7108 N7 .(2009) .7 78N 10
20N NNXIN .ND7W NI07NNN

MYOWN AINWN 112NN .(2009) .NIW NIN & ,[J'ON NDJ'AX Q7N 07171 001 .1
.D'MNIN7272N 7V 19X 'M72N 7W N70700N

NO'DNAIIN NI .OIID'0 NN'D7Q1 NIV7NN N72722 WAl 19N .(2005) .Qoiryor - 12
QN 7N

OI9'WI 0"OD'VVLD D'7IP'W NMAIPA N2QA'WN (1996) .V ,jDON20 .0 »1A7 13
NNINON NOONAINN A'OINIODIN

(7210 0O INUDT MNNT DIND 7NIT 7W INTININXIN 14
http://wwwyoutube.com/watch?v=__aoMoemfxE

http:/www.ted.com/talks/lang/en/ :n'MNanN 7W OPITION — NIDI7N "2 NmM2 .15
barry_schwartz_on_the_paradox_of_choice.html

NIO07NN N7272 YYD NOTUNI NIMMOSIN NI'oN- .16

http:/www.ted.com/talks/tali_sharot_the_optimism_bias.html

The cognitive bias codex N0 NION 19 17
https://upload.wikimedia.org/wikipedia/commons/6/65/
Cognitive_bias_codex_en.svg

Andrew L. Maxwell, Scott A. Jeffrey, Moren Lévesque. Business angel early e
stage decision making, Journal of Business Venturing, Volume 26, Issue 2,
2011, Pages 212-225

Ariely, D., & Wertenbroch, K. (2002). Procrastination, deadlines, and .19
performance: Self-control by precommitment. Psychological science,
13(3), 219-224

Astebro T, Jeffrey SA, Adomdza GK (2007) Inventor perseverance after .20
being told to quit: the role of cognitive biases. J Behav Decis Mak
20:253-272

Asch, S. E. (1946). Forming impressions of personality, The Journal of e


http://www.youtube.com/watch?v=__aoMoemfxE
http://www.ted.com/talks/lang/en/barry_schwartz_on_the_paradox_of_choice.html
http://www.ted.com/talks/lang/en/barry_schwartz_on_the_paradox_of_choice.html
http://www.ted.com/talks/tali_sharot_the_optimism_bias.html
https://upload.wikimedia.org/wikipedia/commons/6/65/Cognitive_bias_codex_en.svg
https://upload.wikimedia.org/wikipedia/commons/6/65/Cognitive_bias_codex_en.svg

Abnormal and Social Psychology, Vol 41(3), Jul 1946 , 258-290

Bar-Hillel, M. (1973). On the subjective probability of compound

.events. Organizational behavior and human performance, 9(3), 396-406
Barbosa, S.D. & Fayolle, A. (2010). Revisiting entrepreneurial risk taking:
Combined effects of cognitive heuristics. Academy of Management Annual
.Meeting Proceedings, 8(1), 1-6

Bargh, J. A, Chen, M., & Burrows, L. (1996). Automaticity of social behavior:
Direct effects of trait construct and stereotype activation on

action. Journal of Personality and Social Psychology, 71(2), 230244

Baron, R. A. (2012). Entrepreneurship: An evidence-based guide. EQward
.Elgar Publishing

Bateson, M., Nettle, D., & Roberts, G. (2006). Cues of being watched
.enhance cooperation in a real-world setting. Biology Letters, 2, 412-414
Baumeister, R. F, Bratslavsky, E., Muraven, M., & Tice, D. M. (1998). Ego
depletion: Is the active self a limited resource? Journal of Personality and
.Social Psychology, 74(5), 12521265

Burmeister, K. & Schade, C. (2007). Are entrepreneurs’ decisions more
biased? An experimental investigation of the susceptibility to status quo

Busenitz, L. W,, & Barney, J. B. (1997). Differences between entrepreneurs
and managers in large organizations: Biases and heuristics in strategic
.decision-making. Journal of business venturing, 12(1), 9-30

Carr, J.C. & Blettner, D.P. (2010). Cognitive control bias and decision-making
in context: Implications for entrepreneurial founders of small firms.
.Frontier of Entrepreneurship Research, 30(6), 1-15

Cassar G, Craig J (2009) An investigation of hindsight bias in nascent
venture activity. J Bus Ventur 24:149— 164

Chattopadhyay, R. (2007). Attribution style and entrepreneurial success: a
study based on Indian culture. Journal of Enterprising Culture, 15(03),
301-316

Cooper, A. C,, Woo, C. Y., & Dunkelberg, W. C. (1988). Entrepreneurs'
perceived chances for success.Journal of Business Venturing, 3(2), 97
Danziger, S., Levay, J., & Avnaim-Pesso, L. (2011). Extraneous factors in
judicial decisions. Proceedings of The National Academy of Sciences of
the United States of America, 108(17), 6889-6892

Fleming, J.H. & Darley, J.M. (1990). The purposeful-action sequence and
the "illusion of control”: The effects of foreknowledge and target
involvement on observers' perceptions of others’ control over random
.events. Personality and Social Psychology Bulletin, 16, 346-357

Galinsky, A. & Mussweiler, T. (2001) First offers as anchors: The role of
perspective-taking and negotiator focus . Journal of Personality and Social
Psychology, 2001, 81, 657-669

Gilovich, T, Vallone, R., & Tversky, A. (1985). The hot hand in basketball: On
the misperception of random sequences. Cognitive Psychology, 17, 295-314
Huczynski, A. & Buchanan, D. (2001). Organizational Behaviour: An

29

.30

31

32



.introductory text, Harlow: Prentice Hall

Johnson, Eric J.; Daniel G. Goldstein (2003). Do defaults save lives?.
Science 302 (5649): 1338-1339

Kahneman, D., Lovallo, D., & Sibony, O. (201).Harvard business review, 89(6),
.50-60

Kannadhasan, M., Aramvalarthan, S., & Pavan Kumar, B. (2014). Relationship
among cognitive biases, risk perceptions and individual's decision to start
.a venture. Decision, 41(1), 87-98

Kollinger, P, Minniti, M., & Schade, C. (2005). I think | can, I think | can”:
Overconfidence and entrepreneurial behavior

Keh, H.T., Foo, M.D,, & Lim, B.C. (2002). Opportunity evaluation under risky
conditions: The cognitive processes of entrepreneurs. Entrepreneurship
.Theory and Practice, 27(2), 125-148

Lowe RA, Ziedonis AA (2006) Overoptimism and the performance of
entrepreneurial firms. Manag Sci 52:173-186

Medvec, V. H., Madey, S. F,, & Gilovich, T. (1995). When less is more:
counterfactual thinking and satisfaction among Olympic medalists. Journal
.of personality and social psychology, 69(4), 603

Northcraft, G. B, & Neale, M. A. (1987). Experts, amateurs, and real estate:
An anchoring-and-adjustment perspective on property pricing

decisions. Organizational behavior and human decision processes, 39(1),
.84-97

Pronin, E., Kruger, J,, Savitsky, K., & Ross, L. (2001). You don't know me, but |
know you: The illusion of asymmetric insight. Journal of Personality and
.Social Psychology, 81, 639-656

Rogoff, E.G., Lee, M.S,, & Sub, D.C. (2004). "Who done it?" Attributions by
entrepreneurs and experts of the factors that cause and impede small
business success. Journal of Small Business Management, 42(4), 364-376

Savage, L. J. (1954), The foundations of statistics. John Wiley & Sons Inc.,
New York

Sandri, S, Schade, C., MuBhoff, O.,, & Odening, M. (2010). Holding on for too
long? An experimental study on inertia in entrepreneurs’ and non-
entrepreneurs’ disinvestment choices. Journal of Economic Behavior &
Organization, 76(1), 30-44

Simon, H.A. (1957) "Administrative behavior”: A study of decision —making
processes in administrative organization”. 2"%, New York: Macmillan
Simon, M. & Houghton, S.M. (2003). The relationship between
overconfidence and the introduction of risky products: Evidence from a
field study. Academy of Management Journal, 46(2), 139-149

Simon, M., & Shrader, R.C. (2012). Entrepreneurial actions and optimistic
overconfidence: The role of motivated reasoning in new product
Introductions. Journal of Business Venturing, 27(3), 291-309

.39

A1

A2

43

44

A48



Strayer D.L., Drews F.A, Crouch D.J. (2006). Comparing the cell-phone
driver and the drunk driver. Human Factors, 48, 381-391

Stroop, J. R. (1935). Studies of interference in serial verbal

reactions. Journal of Experimental Psychology, 18, 643—662

Tversky, A, Sattath, S., & Slovic, P. (1988). Contingent weighting in judgment
and choice. Psychological Review, 95(3), 371-384

Tversky, Amos, and Eldar Shafir. (1992). The disjunction effect in choice
.under uncertainty. Psychological science5, 305-310

Tykocinski, O. E., & Ortmann, A. (2011). The lingering effects of our past
experiences: The sunk-cost fallacy and the inaction-inertia effect. Social
and Personality Psychology Compass, 5, 653-664

Wickham, P.A. (2003). The representativeness heuristic in judgements
involving entrepreneurial success and failure. Management Decision, 41(2),
156167

Yang, J., Liu, Y., Zhang, Y., Chen, H., & Niu, F. (2015). Escalation bias among
technology entrepreneurs: the moderating effects of motivation and
mental budgeting. Technology Analysis & Strategic Management, 27(6),
.693-708

Zacharakis, A. L., & Shepherd, D. A. (2001). The nature of information and
overconfidence on venture capitalists’ decision making. Journal of
.Business Venturing, 16(4), 311-332

Zuckerman, E. W.,, & Jost, J. T. (2001). What Makes You Think You're So
Popular? Self Evaluation Maintenance and the Subjective Side of the
"Friendship Paradox". Social Psychology Quarterly, 64(3), 207-223

D" 70 - WY

.58

.59

.60

.61

PJ7Nn

Bandura, A. (1994). Self-efficacy. In V. S. Ramachaudran (Ed.), Encyclopedia
.of human behavior (Vol. 4, pp. 71-81). New York: Academic Press

Brett, J. M., Lytle, A., & Shapiro, D. (1998). Breaking the Bonds of Reciprocity
.in Negotiation. Academy of Management Journal, 41(4), 410-424

Buelens M. Van Poucke D. (2004). Determinants of a negotiator’s initial
.opening offer. Journal of Business and Psychology. 19 (1) : 23 -35

Dauten, D. (2004). How to Be a Good Waiter, and Other Innovative

Ideas. Arizona Republic, July, 22, D3

Doran, G. T. (1981). There'sa SMART way to write management's goals and
.objectives. Management review, 70(11), 35-36

Festinger, L. (1957). A theory of cognitive dissonance(Vol. 2). Stanford
.university press

Festinger, L., & Carlsmith, J. M. (1959). Cognitive consequences of forced
.compliance. The journal of abnormal and social psychology, 58(2), 203



Freedman, J. L., & Fraser, S. C. (1966). Compliance without pressure: the
foot-in-the-door technique. Journal of personality and social

.psychology, 4(2), 195

Freshman, C., & Guthrie, C. (2009). Managing the goal-setting paradox: How
to get better results from high goals and be happy. Negotiation

Journal, 25(2), 217-231

Galinsky, A. D., & Mussweiler, T. (2001). First offers as anchors: The role of
perspective-taking and negotiator focus. Journal of Personality and Social
.Psychology, 81, 657-669

James, J. M., & Bolstein, R. (1992). Large monetary incentives and their
effect on mail survey response rates. Public opinion quarterly, 56(4),
442-453

Locke, E. A. (1968). Toward a theory of task motivation and

.incentives. Organizational behavior and human performance, 3(2), 157-189
Lock, E. A. (1981). Goal setting and task performance:

1968-1980. Psychological Bulletin, 20(1), 125-152

Maaravi Y. Pazy A., Ganzach Y. (2011) Negotiation as a Form of Persuasion:
Arguments in First Offers. Journal of Personality and Social Psychology. 101
(2), pp. 245-255

Maaravi Y. Levy, A. (2017). When your anchor sinks your boat: Information
asymmetry in distributive negotiations and the disadvantage of making the
first offer. Judgment and Decision Making, 12(5), 420-429

Milgram, S. (1974). The dilemma of obedience. The Phi Delta Kappan, 55(9),
.603-606

Neale, M. A, & Bazerman, M. H. (1992). Negotiator cognition and rationality:
A behavioral decision theory perspective. Organizational Behavior and
.Human Decision Processes, 512), 157-175

Polzer, J. T, & Neale, M. A. (1995). Constraints or catalysts? Reexamining
goal setting within the context of negotiation. Human performance, 8(1),
3-26

Regan, D. T. (1971). Effects of a favor and liking on compliance. Journal of
.experimental social psychology, 7(6), 627-639

Thompson, L. L. (1991). Information exchange in negotiation. Journal of
Experimental Social Psychology, 27, 161-179

Zetik, D. C., & Stuhlmacher, A. F. (2002). Goal setting and negotiation
performance: A meta-analysis. Group Processes & Intergroup
.Relations, 5(1), 35-52

72

73

.76

T7

80



	תוכנית הקורס ורשימת קריאה לקורס
	בית ספר:
	קבלת החלטות ביזמות 
	תנאי קדם
	במידה ולמדת את אחד מהקורסים הרשומים מטה, בעלי תוכן זהה, לא תוכל להירשם לקורס קבלת החלטות ביזמות (5789) :
	26013 - קבלת החלטות ביזמות
	נושאי הקורס
	מטרות הקורס
	מבנה ציון הקורס
	תפוקת למידה
	שעות קבלת מרצה
	שעות קבלת מתרגל
	רשימת קריאה



